THE CAN-AM
SELF STORAGE
LP
The perfect investment opportunity for these times.

DISCLAIMER

THE CAN-AM SELF STORAGE LP

All information in this document has been furnished for your information only in connection with a potential investment in units of the The Can-Am Self Storage Limited Partnership (the “Partnership”) and may be superseded by more current information. Except as required
by law, the Partnership does not undertake any obligation to update the information, whether as a result of new information, future events, or otherwise. This document, including all information, data, materials, and any other forms of documentation related thereto (the
“Confidential Information”), is strictly confidential and not intended for general circulation, publication, or reproduction for any other person without our prior express written permission. You shall not disclose, disseminate, display or otherwise use the Confidential
Information for any purpose, other than the aforesaid.
This presentation contains "forward-looking information" within the meaning of Canadian securities legislation. This information referred to herein as "forward-looking statements", are made as of the date of this presentation or as of the effective date of information
described in this presentation, as applicable. Forward-looking statements relate to future events or future performance and reflect current estimates, predictions, expectations or beliefs regarding future events. Any statements that express or involve discussions with
respect to predictions, expectations, beliefs, plans, projections, objectives, assumptions or future events or performance (often, but not always, using words or phrases such as "expects", "anticipates", "plans", "projects", "estimates", "envisages", "assumes", "intends",
"strategy", "goals", "objectives" or variations thereof or stating that certain actions, events or results "may", "can", "could", "would", "might" or "will" be taken, occur or be achieved, or the negative of any of these terms and similar expressions) are not statements of
historical fact and may be forward-looking statements. Except for statements of historical fact, information contained herein constitutes forward-looking statements and includes, but is not limited to, the: (i) projected financial performance of the Partnership; (ii) completion
of, and the use of proceeds from, the sale of any assets; (iii) expected development of the Partnership’s business; (iv) execution of the Partnership’s vision and strategy; (v) sources and availability of third-party financing for the Partnership’s projects; (vi) completion of the
Partnership’s projects that are currently underway, in development or otherwise under consideration; (vii) future liquidity, working capital, and capital requirements of the Partnership; and (viii) market(s) and competitive position of the Partnership. Forward-looking
statements are based on expectations, estimates, and projections as of the date of publication of this document and are provided to allow investors the opportunity to understand management’s beliefs, opinions, and reasonable assumptions in respect of the future so that
they may use such beliefs, opinions, and reasonable assumptions as one factor in evaluating an investment. Forward-looking statements involve known and unknown risks, uncertainties and other factors which may cause the actual results, performance or achievements
of the Partnership to be materially different from any future results, performance or achievements expressed or implied by such forward-looking statements. Forward-looking statements are not guarantees of future performance and undue reliance should not be placed on
them.

Such forward-looking statements are based on a number of assumptions that may prove to be incorrect, including, but not limited to: ability of the Partnership to obtain the necessary financing; the general economic conditions; anticipated and unanticipated costs; results of
operations; business performance; and business prospects and opportunities. All forward-looking statements are based on current beliefs as well as various assumptions made by, and information currently available. By their very nature, forward-looking statements involve
inherent risks and uncertainties, both general and specific, and risks exist that estimates, forecasts, projections and other forward-looking statements will not be achieved or that assumptions do not reflect future experience. We caution any person reviewing this
presentation not to place undue reliance on these forward-looking statements as a number of important factors could cause the actual outcomes to differ materially from the beliefs, plans, objectives, expectations, anticipations, estimates assumptions and intentions
expressed in such forward-looking statements. These risk factors may be generally stated as the risk that the assumptions and estimates expressed above do not occur, but specifically include, without limitation, risks relating to the Partnership's dependence on key
personnel; access to capital; risk of investment in the business (including, without limitation, the risks inherent in the ownership of real property, including fluctuations in interest rates); fluctuations in or volatility of real estate markets; risk of change in investment return;
potential for conflict of interest; tax related risks; the risk factors described under "Risk Factors" and the risk factors that are incorporated by reference herein.
The Partnership has not verified the accuracy of any information, data or predictions contained in this document that were taken or derived from industry publications, public documents of the Partnership’s competitors, or other external sources. The Partnership believes
that the information, data, and predictions presented in this document provide fair and adequate estimates of the size of the Partnership’s market(s) and fairly reflect the Partnership’s competitive position within these markets. However, the Partnership’s internal estimates
have not been verified by an external expert, and the Partnership cannot guarantee that a third party using different methods to assemble, analyze, or compute market information and data would obtain or generate the same results. In addition, the Partnership’s
competitors may define the Partnership’s and their markets differently than the Partnership does.
Offering
This presentation relates to an offering (the "Offering") of the Units in certain provinces of Canada and therein only to those persons to whom they may be lawfully offered for sale. This presentation is not, and under no circumstances is to be construed as, a prospectus or
an advertisement or a public offering of the securities described herein in any province or territory of Canada. No securities regulatory authority in Canada, the United States of America or any other jurisdiction has reviewed or in any way passed upon this presentation or
the merits of the Units and any representation to the contrary is an offence. The Issuer is not a reporting issuer or the equivalent thereof under the securities legislation of any province of Canada or any other jurisdiction. The Units will not be listed on any stock exchange
and there is no primary or secondary market for such Units, nor is it anticipated that such market will develop. The Units have not been, and will not be, registered under the United States Securities Act of 1933, as amended, or any state securities laws and may not be
offered or sold in the United States or to U.S. persons.
Any offer or sale of the Units will only be made on a private placement basis, under an exemption from the requirement that the Partnership prepare and file a prospectus.
The Units will not be sold until subscribers have executed and delivered subscription agreements approved and accepted on behalf of the Partnership. The Partnership reserves the right to reject all or part of any offer to purchase the Units for any reason, or allocate to any
prospective purchaser less than all of the Units for which such purchaser has subscribed.
Resale Restrictions
As the distribution of the Units is being made on a private placement basis, any resale of these securities must be made in accordance with applicable securities laws. Those securities laws may require resales to be made in accordance with an exemption from the
prospectus requirement, and either through a registered securities dealer or pursuant to an exemption from the dealer registration requirement. Purchasers are advised to seek their own legal advice prior to any resale of the Units.
Statutory Rights of Action
This presentation may constitute an "offering memorandum" as defined under applicable Canadian securities legislation. If a seller delivers an offering memorandum to a prospective purchaser in connection with a sale of a security made in reliance on certain prospectus
exemptions, a statutory right of action will apply and must be described in the offering memorandum. Specifically, if an offering memorandum contains a misrepresentation, a purchaser resident in Ontario who purchased the securities offered under the offering
memorandum during the period of distribution has, without regard to whether the purchaser relied on the misrepresentation, a right of action for damages against the seller of the securities. If the purchaser of the securities is still the owner of the securities, the purchaser
may elect to exercise a right of rescission against the seller, in which case the purchaser ceases to have a right of action for damages against the seller. Such rights are subject to a number of defenses, restrictions and qualifications including time periods within which
such rights must be exercised. A detailed summary of these statutory rights of action will be more fully described in a schedule to the subscription agreements to be entered into between prospective purchasers and the Partnership, which schedule is hereby incorporated
by reference into this presentation.
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The purchase of Units involves a number of risks. If any of the following risks occur, or if others occur, the Partnership’s business, operating results and financial condition could be seriously harmed and purchasers may lose all of their investment. In addition to the risk
factors set forth elsewhere in this presentation, prospective purchasers should consider the following risks associated with a purchase of Units.
Speculative Investment – The Offering is speculative. The purchase of Units is suitable only for investors who are aware of the risks inherent in the real estate industry and who have the ability and willingness to accept the risk of loss of their entire invested capital and who
have no immediate need for liquidity. There is no assurance of any return on an investor’s investment and an investor may lose some or all of the amount invested in the Partnership.
Performance of the Partnership and No Operating History – The Partnership has not commenced operations and does not own any assets. Accordingly, it has no operating history upon which prospective investors may evaluate its performance. Past performance of the
affiliates of the General Partner and its personnel are not indicative of future results, and there can be no assurance that targeted returns will be met. Accordingly, investors should draw no conclusion from the performance of historical investments by affiliates of the
General Partner or its personnel mentioned herein. There can be no assurance that the Partnership will be able to implement its investment strategy and investment approach or achieve its investment objectives.
Illiquid and Long-Term Investments; Risks Inherent in Real Property Investments – All real property investments are subject to elements of risk. Such investments are affected by national, regional and local economic conditions, local real estate markets (including an
oversupply of space in properties like those in which the Partnership invests, or a reduction in demand for properties like those in which the Partnership invests), the attractiveness of properties in which the Partnership invests to customers and other end users, competition
from other available premises, financing availability, the ability of customers to pay rent, changes in market rental rates, the need to periodically pay for costs to repair, renovate and re-let space, changes in operating costs (including costs for maintenance, insurance and
real estate taxes), changes in laws and governmental regulations (including those governing usage, zoning, the environment and taxes) and various other factors.
Significant Expenditures – Certain significant expenditures must be made throughout the period of ownership of real property regardless of whether the Property is producing any income.
Illiquidity of Real Estate Investments – Real estate property investments are illiquid, and therefore the Partnership may not be able to dispose of investments when appropriate or on favorable terms. Real estate property investments generally cannot be disposed of quickly.
Therefore, the Partnership may not be able to vary its portfolio in response to economic or other conditions promptly or on f avorable terms.
Real Estate Competition – The real estate business is competitive. Numerous other developers, managers and owners of real estate compete with the Partnership in seeking end-users.
Global Economic Conditions – General economic conditions will affect the Partnership’s activities. Interest rates, general levels of economic activity, the demand for storage facilities and other factors may affect the value of investments made by the Partnership.
Interest Rate Risk – The Partnership may have exposure to interest rate risks. To the extent prevailing interest rates change on a refinancing of a property, it could materially adversely affect the Partnership’s liquidity and financial condition.
Dependence on Key Personnel – In assessing the risks and rewards of an investment in Units, potential investors should appreciate that they are relying on the good faith and judgment of the General Partner and its ability to commence the business of the Partnership and
make appropriate decisions in respect of the management of the business of the Partnership. Similarly, potential investors should appreciate that they are relying on the good faith, experience and judgement of the officers, directors and personnel of MCSS in performing
due diligence on, and acquiring, the projects (which due diligence was completed by MCSS with the assistance of external counsel), developing and constructing the projects and making appropriate decisions in respect thereof.
Moreover, potential investors should understand that neither counsel to the Partnership nor counsel to the Agent have conducted due diligence on the projects. Potential investors are also relying on the good faith, experience and judgement of the construction manager to
be retained by MCSS to construct the projects and make appropriate decisions in respect thereof. It would be inappropriate for investors to purchase Units if they are unwilling to rely upon and entrust the General Partner with all aspects of the management of the business
of the Partnership or if they are unwilling to rely upon and entrust the General Partner and MCSS with all aspects of the man agement of the investment in and performing due diligence on the projects. The success of the business of the Partnership is dependent in part on
the expertise of the General Partner and MCSS and their respective directors, officers and personnel. The loss of one or more of these individuals could have a material adverse effect on the business of the Partnership. Neither MCSS nor the General Partn er maintains
key-man insurance, nor is it expected that such insurance will be acquired.
Access to Capital – The real estate industry is highly capital intensive and the Partnership will require access to capital. Although the Partnership intends to obtain any necessary capital financing from other sources, including through additional closings or additional
offerings of Units, and third party debt financing. There can be no assurances that the Partnership will have access to sufficient capital or access to capital on terms favorable to the Partnership for the financing of the projects, the funding of operating expenses or other
purposes. Failure by the Partnership to access required capital, would result in a material adverse effect on the value of the Units.
Project Estimates and Sensitivity Analysis – The project estimates and sensitivity analysis contained in, or incorporated herein are intended to be an illustration only and are not intended to constitute a “financial outlook” or “future oriented financial information” for purposes
of applicable securities laws. The Project estimates and sensitivity analysis were prepared using assumptions that reflect management and the General Partner’s estimate as to the most probable set of economic conditions based on current market conditions.
There can be no assurance that the assumptions reflected in the project estimates or sensitivity analysis will prove to be accurate. Actual results for the estimate period may vary from the estimates and those variations may be material. There is no representation by the
Partnership, the General Partner or its directors and officers that actual results achieved in the estimate period will be the same, in whole or in part, as those included in the Project estimates or sensitivity analysis.
Risk of Change in Investment Return – The amount of income to be allocated, cash to be distributed to an investor holding Units and the timing of such distributions is dependent upon the amount receivable by the Partnership in respect of revenues generated from the
projects. An investor has no assurance, therefore, that any amount will be distributed to him or her or when any such distributions would be made. Investors who use their own funds to purchase Units may be affected differently than investors who borrow funds to purchase
Units.
Nature of Units – As holders of Units, Limited Partners do not have the statutory rights normally associated with ownership of shares of a corporation including, for example, the right to bring “oppression” or “derivative” actions. The Units are not “deposits” within the
meaning of the Canada Deposit Insurance Corporation Act (Canada) and are not insured under the provisions of that Act or any other legislation.
Limited Liability – Under the Limited Partnerships Act (Ontario), a Limited Partner is not liable for any obligations incurred by the Partnership in excess of the Limited Partner’s paid capital contributions and any unpaid capital contributions agreed to be paid in respect of the
Limited Partner’s interest in the Partnership, together with any undistributed income, provided the Limited Partner does not take part in the control or management in the business of the Partnership. The limited liability of a Limited Partner may be lost if the Limited Partner
takes part in the management of the Partnership’s business or through non-compliance with the applicable legislation relating to limited partnerships.
Additionally, if any part of the Limited Partner’s capital contributions are returned or Partnership property distributed to such Limited Partner then such Limited Partner (including any successor to such Limited Partner) might, under applicable law, be obligated under some
circumstances to return amounts previously distributed to the Limited Partner, to the extent such distributions constitute a return of the amount the Limited Partner had agreed to contribute to the Partnership, at a time when creditors had valid and unsatisfied claims against
the Partnership.

3

RISK FACTORS

THE CAN-AM SELF STORAGE LP

Structural Subordination of the Units – In the event of a bankruptcy, liquidation or reorganization of the Partnership or any of its subsidiaries, holders of certain of their indebtedness and certain trade creditors will
generally be entitled to payment of their claims from the assets of the Partnership and those subsidiaries before any assets are made available for distribution to the Limited Partners. The Units will be effectively
subordinated to the indebtedness and other liabilities of the Partnership.
Voting Rights – Holders of Units will have no right to vote on any matters affecting the Partnership, other than those matters specified in the Partnership Agreement. Pursuant to the Limited Partnership Act
(Ontario) limited partners who take an active part in the business of a limited partnership loses the limited liability that is otherwise provided by that Act. Accordingly, pursuant to the Limited Partnership
Agreement, no Limited Partner is permitted, as such, to take an active part in the business of the Partnership. Although Limited Partners may vote on certain matters affecting the Partnership, generally, exclusive
authority and responsibility for controlling and managing the Partnership rests with the General Partner. Moreover, pursuant to the Partnership Agreement, meetings of Partners will take place, if at all, at such
times and for such matters as the General Partner, in its sole discretion, may determine, subject to the rights of the Limited Partners to requisition a meeting in limited circumstances. As such, the General
Partner will exercise significant control over certain corporate and other fundamental transactions, including, without limitation, matters for which a shareholder of a CBCA or OBCA company would typically be
entitled a vote.
Capital Investment – The timing and amount of various capital expenditures by the Partnership will directly affect the amount of cash available for distribution to Limited Partners. Distributions may be reduced, or
even eliminated, from time to time as necessary.
Distributions and Allocations – The Partnership is not required to distribute its profits. If the Partnership has taxable income for Canadian federal income tax purposes for a fiscal year, such income will be
allocated to the Limited Partners in accordance with the provisions of the Partnership Agreement and will be required to be included in computing their income for tax purposes, irrespective of the fact that cash
may not have been distributed to such Limited Partners. Accordingly, in any fiscal period, the income allocated to a Limited Partner may exceed or be less than the amount of cash distributed by the Partnership
to such Limited Partner.
Tax Related Risks – There can be no assurance that tax laws will not be changed in a manner that adversely affects the Partnership and/or a Limited Partner’s return on investment. The rules that apply in
respect of the taxation of specified flow-through trusts (the “SIFT Rules”) generally do not apply to partnerships the interests in which are not listed or traded on a stock exchange or other public market (within the
meaning of the Tax Act). While the Partnership intends to conduct its affairs such that the SIFT Rules do not apply, no assurances can be given in this regard. If the SIFT Rules were to apply to the Partnership,
the tax consequences to the Partnership and the Limited Partners would be materially, and in some cases, adversely different than those that would apply if the SIFT Rules were not to apply to the Partnership.
The Partnership is required to allocate income to Limited Partners each year regardless of whether it makes cash distributions. As a result, Limited Partners may be required to pay taxes on income that is
allocated to them even though they have not received a cash distribution from the Partnership. No assurances can be given that the Partnership will distribute sufficient cash for Limited Partners to pay their taxes
in any particular year.
Net Worth of General Partner – The General Partner will have nominal net worth. Prospective investors should not rely on the General Partner to provide any additional capital or loans to the Partnership in the
event of any contingency.
Environmental Risks – Environmental and ecological legislation and policies have become increasingly important in recent years. Under various laws, the Partnership could become liable for the costs of removal
or remediation of certain hazardous or toxic substances released on or in the properties developed or disposed of at other locations. The failure to remove or remediate such substances, if any, may adversely
affect an owner’s ability to sell such real estate or to borrow using such real estate as collateral, and could potentially also result in claims against the owner by private plaintiffs.
Damage to Project – Any significant damage to a project, as a result of fire or other calamities, could have a material adverse effect. The ability to grow the business of the Partnership is heavily dependent on
efficient, proper and uninterrupted operation of the projects.
Power failures or disruptions, the breakdown, failure or substandard performance of equipment, the improper installation or operation of equipment and the destruction of buildings, equipment and other facilities
due to natural disasters such as tornados, hurricanes, fire, flooding or earthquakes could severely affect the ability of the Partnership to continue operations.
Lack of Separate Legal Counsel – No counsel has been appointed to represent the investors in the Units as a group. Counsel for the Partnership is not acting for the investors and has not conducted any
investigations or review on behalf of the investors. Each prospective investor should retain independent counsel to advise such investor on all matters relevant to the Offering.
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THE CAN-AM SELF STORAGE LP

➔ A excellent post COVID-19
investment; proven,
conservative, short-term, high
potential returns.
➔ A LIMITED INVESTMENT
OPPORTUNITY with SIGNIFICANT
UPSIDE potential.
➔ This is an EXCLUSIVE
OPPORTUNITY available ONLY to
Bond Street Mercantile and to a
very select group of investors.
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➔

The Can-Am Self Storage LP is a limited
partnership under the laws of Ontario.
Toronto- based LP that will invest in the
development of U.S. self-storage facilities
with MCSS.

➔

The Can-Am Self Storage LP will allow
investors the opportunity to earn returns in
multiple US Self Storage projects, along with
the tax benefits of investing through a
Canadian LP. All projects are designed to
conclude within 4 years.

➔

Bond Street Mercantile is experienced in
managing LP's and will oversee the choice of
projects, track their progress, liaise with the
developers, report regularly to the investors
and will distribute any profits on a regular
basis.
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➔

Our partners are the leading company in
their field in North America

➔

A stellar track record
◆ 77 Self Storage projects completed to
date

➔

For 32 years, their key principal, Stephen
Garchik of SJM Partners, has built state-ofthe-art, self-storage facilities in 3 regions of
the USA and sold them to operators, usually
large Self Storage REITs (e.g. Public Storage
and Cube Storage)

➔

Potential significant upside
◆ ALL prior projects returned 2X to 4X
the investors’ money within 2 to 4
years, with IRR’s of 20% to 40%*

*Note: Past performance is no guarantee of future performance.
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OUR PARTNERS

➔

The current MCSS Self Storage Development partnership

brings together Stephen Garchik, Jay Massirman and Dan
Weinstein, 3 extremely experienced and successful real
estate development professionals, to expand the business in
the US.

➔

They have built a PROVEN proprietary AI “heat map” that
provides measurement diagnostics, benchmarks and
yardsticks to determine whether a self-storage facility is
likely to be very successful. The “heat map” indicates the
specific characteristics for each site such as:

◆

markets with strong demand and low supply

◆

the number of stories in the facility

◆

the ideal square footage

◆

should the facility be temperature controlled

◆

excess land for future expansion

◆

and MANY other elements that increase the
probability of a financially successful development
within a relatively short period of time.
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➔

Since 2014 MCSS has developed 15 projects
which have returned 2.2X to 3.5X returns
over a holding period of 3 to 5 years. They
currently have 8 sites in development.

➔

MCSS operates in Arizona, Florida and the
northeast US from Michigan to NY State.

➔

They have trusted construction partners,
architects and engineers in each of these
regions.

➔

MCSS conducts a full survey of all properties
available in these regions twice monthly.

➔

MCSS has a stellar track record (see next
slide) and currently has 8 projects in their
pipeline.
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Historical MCSS LP returns
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Summary of projects currently in development
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An example of a project currently under development
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An example of a project currently under development
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➔ This is a Canadian fund in USD.
Minimum investment is $50,000
USD.
➔ Target gross returns are in the 2.5 3.5 X (one’s investment) range with
Target IRR’s of 30%-40%*
➔ The GP fee is “1 and 20%” AFTER an
8% preferred annual return,
➔ Legal: Fogler Rubinoff

➔ US Tax Advisors: MNP
➔ Accounting: Sloan Partners
➔ US Legal : Berger Singerman
(Florida)
*Note: Past performance is no guarantee of future
performance.
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Thank you!
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Contact us for more information:
Zale Newman, President Bond Street
Mercantile/BSM Capital Corporation
zale@bondstreetmercantile.com
647 988 9253
Rafael Mreese
416 826 8894
rafael.mresse@gmail.com

BSM Capital Corporation
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